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SÉBASTIEN CORDOLIANI – ASSET MANAGER

Sébastien joined EWUB in June 2015 to set-up the Asset Management activity based 
on signature investment approach in Thematic Investing and using long-term trends as 
the main driver to investment decision making.  

Previously, Sébastien was in charge of an independent investment manager as a CSSF 
approved co-director. The company was active in real investments, private equity and 
listed securities. 

From 2007 till 2012, Sébastien was co-managing own book of Foyer Group (1,5 bn
Euro) – the largest insurance company in Luxembourg, and was the lead manager of 
Foyer Selection Umbrella SICAV rated at the time as a  4 stars by Morningstar Rating 
with large over performances comparing to benchmarks:

Dynamic profile 5 years : - 8,86%  vs  - 12,39% (benchmark)
Balanced profile 5 years : - 2,07%  vs  - 10,87% (benchmark)
Defensive profile 5 years :  + 12,47% vs  - 8,17% (benchmark)

He was also responsible for the top-down and macro view as a member of the tactical 
Asset Allocation Committee of CapitalatWork, the wealth management company of 
Foyer Group.

During his studies in Paris, Sébastien worked for Acofi Gestion as a financial analyst 
doing research on family owned listed companies and for Sanpaolo Asset Management 
where he wrote a guideline procedure for portfolio management during external 
shocks and crisis along with his university thesis. 

Sébastien graduated from the University of 
Los Angeles California (UCLA) in 2006, 
holds a Master Degree in Portfolio 
Management from Paris Graduate School of 
Management (2005) and a Bachelor Degree 
in Financial Engineering from Kedge 
Business School (2004). 
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INVESTMENT ADVISORY SERVICE

The list of recommendations is sent to client on a 
regular basis

Best investment ideas include both Equities and 
Bonds

All our investment recommendations are made 
considering medium to long-term perspectives 
(recommended investment horizon 2+ years).

We provide Buy / Hold / Sell recommendations with 
explanations

Advisory fees only apply to securities held in the advisory 
portfolio 

We use an in-house investment approach to select 
particular assets among Equities and Fixed income 
instruments

EWUB Investment Advisory Service provides investment recommendations, 
tailor-made depending on client risk profile, investment objectives and 
knowledge to achieve optimal investment results 



THEMATIC INVESTMENT APPROACH
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HOW MOST ASSET MANAGERS THINK
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HOW WE THINK
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With thematic investing we turn ideas into investments

While investing, we don’t stick to traditional 
approaches such as value vs. growth investing, 
small cap vs. large cap companies. Neither do we 
restrict ourselves to specific regions, sectors or 
markets. Our investment selection process is driven 
by global opportunities – we build our investment 
recommendations based on investment themes. 
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OUR INVESTMENT PHILOSOPHY



EXAMPLE OF THEMES WE LIKE

INNOVATION AGEING POPULATION GROWING POPULATION URBANIZATION

NEED OF SAFETY FIGTHING OBESITY INCREASING EFFICIENCY EMERGING MIDDLE CLASS
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INVESTMENTS SELECTION



How our theme analysis works?
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THEME ANALYSIS

THEME

DEMOGRAPHIC 
CHANGES

TREND

AGEING 
POPULATION

CONSEQUENCES

DEVELOPMENT OF 
SPECIFIC DISEASES 

AND DISABILITY

NEED FOR SPECIFIC 
INFRASTRUCTURE

POTENTIAL 
BENEFICIARIES

COMPANIES 
SPECIALIZED IN 
ORTHOPEDIC 
EQUIPMENT

HOME CARE

SELECTED 
INVESTMENTS

STRYKER

ORPEA

Example with the theme of demographic changes
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INVESTMENT SELECTION

6 categories of ratios and 
numbers are screened by our 
internal scoring model 

Once we have identified companies 
fitting in our investment themes, we 
proceed with a rigorous financial analysis 
which is summarized in our internal 
scoring model.

GROWTH PROFITABILITY

CREDIT METRICSVALUATION

ANALYST 
RECOMMENDATION

CASH-FLOWS 
AND DIVIDENDS
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FIXED INCOME INVESTMENTS

Monitoring of data using an external research

Emphasis on
• balance sheet
• cash-flows stability
• financial capacity of the company to cross bottom cycles

MACROECONOMIC SCENARIO

YIELD CURVE CREDIT SPREADS

FULL CREDIT AND FINANCIAL ANALYSIS OF THE 
ISSUER
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OUR DISCIPLINE PRINCIPLES

We rigorously follow our approach

WHAT WE THINK, WHAT WE SAY AND WHAT WE DO ARE IN HARMONY.

What we don’t believe in

• Irregular approach to investments
• Short-term investing
• Market timing
• Complex instruments

What we believe in

• Diversification
• Convictions
• Buy and hold
• Long-term approach
• Thematic investing



DisclaimerDisclaimer
The Marketing Communication is for information purposes only. The Marketing Communication does not constitute a binding commitment or agreement to provide services or financing on the terms therein or similar terms, or any other commitment to 
provide services or financing of any kind, and cannot be relied upon as a representation that any particular transaction necessarily could have been or can be effected at the stated price. The Marketing Communication is not an advertisement to an unlimited
group of persons of securities, or related financial instruments. The Marketing Communication is not investment research and has not been prepared in accordance with legal requirements designed to promote the independence of investment research and is 
not subject to any prohibition on dealing ahead of the dissemination of investment research. The Marketing Communication is not intended to provide the basis of any investment decision, credit or any other evaluation and is not to be considered as a 
recommendation by East-West United Bank S.A. that any recipient of the Marketing Communication participate in the transaction described therein (the "Investment"). Each recipient of the Marketing Communication contemplating participating in the 
Investment must make (and will be deemed to have made) its own independent investigation and appraisal of the business, financial condition, prospects, creditworthiness, status and affairs of any relevant company or issuer (the "Issuer"). The legal rights and 
obligations of recipients of the Marketing Communication, who participate in the Investment, will be governed solely by the investment agreement and no rights or obligations against or toward the Issuer or any other person shall arise out of or in connection 
with the Marketing Communication.
Opinions expressed therein may differ or be contrary to opinions expressed by other business areas of East-West United Bank S.A. and its affiliates as a result of using different assumptions and criteria. All such information is subject to change without notice, 
and neither East-West United Bank S.A. nor any of its affiliates is under any obligation to update or keep current the information contained in the Marketing Communication or in any other medium. The delivery of the Marketing Communication at any time 
does not imply that the information in it is correct as of any time after its preparation date or that there has been no change in the business, financial condition, prospects, creditworthiness, status or affairs of the Issuer or anyone else since that date. East-West
United Bank S.A. does not undertake to assess or keep under review the business, financial condition, prospects, creditworthiness, status or affairs of the Issuer or any other person now or at any time in the future. Neither East-West United Bank S.A. nor any of 
its affiliates undertake to provide the recipient with access to any additional information or to update the Marketing Communication or to correct any inaccuracies therein which may become apparent and East-West United Bank S.A. reserves the right, without 
prior notice, to change the procedure for the Investment or the delivery of information or to terminate discussions at any time without stating its reasons.
Descriptions of the Issuer or the securities or other financial instruments of the Issuer or securities underlying or related to such instruments or the markets or developments mentioned in the Marketing Communication are not intended to be complete. In the 
Marketing Communication certain agreements may be referred to and described in summary form. The summaries do not purport to be complete or necessarily accurate descriptions of the full agreements. Interested parties are expected to review 
independently all such documents. The Marketing Communication should not be regarded by recipients as a substitute for the exercise of their own judgment as the Marketing Communication has no regard to the specific investment objectives, financial 
situation or particular needs of any specific recipient. The application of taxation laws depends on an investor's individual circumstances and, accordingly, each investor should seek independent professional advice on taxation implications before making any 
investment decision. The Marketing Communication has been compiled or arrived at based on information obtained from sources believed to be reliable and in good faith. Such information has not been independently verified, is provided on an 'as is' basis and
no representation or warranty, either expressed or implied, is provided in relation to the accuracy, completeness or reasonableness of the Marketing Communication or any further information, notice or other document at any time supplied in connection with 
the Investment, except with respect to information concerning East-West United Bank S.A., its subsidiaries and affiliates. All statements of opinion and all projections, forecasts, or statements relating to expectations regarding future events or the possible 
future performance of investments represent East-West United Bank S.A. own assessment and interpretation of information available to them currently.
The Marketing Communication may include forward-looking statements. Any "forward-looking statements", which include all statements other than statements of historical facts, including, without limitation, any statements preceded by, followed by or that 
include the words "targets", "believes", "expects", "aims", "intends", "will", "may", "anticipates", "would", "could" or similar expressions or the negative thereof, involve known and unknown risks, uncertainties and other important factors beyond East West 
United Bank's control that could cause the actual results, performance or achievements to be materially different from future results, performance or achievements expressed or implied by such forward-looking statements. Such forward-looking statements are 
based on numerous assumptions regarding present and future business strategies and the environment operating in the future. By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on 
circumstances that may or may not occur in the future. No assurances can be given that the forward-looking statements in this document will be realized. Neither East-West United Bank S.A. nor any of its affiliates intend to update such forward-looking 
statements.
The Marketing Communication does not constitute an offer of, or an invitation by, or on behalf of, East-West United Bank S.A. to subscribe or purchase the Investment and shall not form the basis of, nor may it accompany, nor form part of, any contract to 
acquire the Investment in any jurisdiction. The distribution of the Marketing Communication and the offer or sale of the Investment may be restricted by law in certain jurisdictions and the Marketing Communication does not constitute an offer of, or any
invitation by or on behalf of East-West United Bank S.A. to offer or sell the Investment in any jurisdiction in which such offer or invitation is not authorized or to any person to whom it is unlawful to make such an offer or invitation. Accordingly, the Investment 
may not be offered or sold, directly or indirectly, and the Marketing Communication may not be distributed in any jurisdiction, except in accordance with the legal requirements applicable to such jurisdictions. Persons into whose possession the Marketing 
Communication comes are required by East-West United Bank S.A. to inform themselves about and to observe any such restrictions. East-West United Bank S.A. accepts no liability to any person in relation to the distribution or possession of the Marketing 
Communication in or from any jurisdiction.
The Investment described in the Marketing Communication may not be eligible for sale in all jurisdictions or to certain categories of investors. Options, derivative products and futures are not suitable for all investors and trading in these instruments is
considered risky. Past performance is not necessarily indicative of future results. The value of investments may fall as well as rise and the investor may not get back the amount initially invested. Some investments may not be readily realizable since the market 
in the securities is illiquid or there is no secondary market for the investor's interest and therefore valuing the investment and identifying the risk to which the investor is exposed may be difficult to quantify. Investments in illiquid securities involve a high degree 
of risk and are suitable only for sophisticated investors who can tolerate such risk and do not require an investment easily and quickly converted into cash. Foreign-currency-denominated securities are subject to fluctuations in exchange rates that could have an 
adverse effect on the value or the price of, or income derived from, the investment. Other risk factors affecting the price, value or income of an investment include but are not necessarily limited to political risks, economic risks, credit risks, and market risks. 
Investing in emerging markets such as Russia, other CIS, African or Asian countries and emerging markets securities involves a high degree of risk and investors should perform their own due diligence before investing.
East-West united Bank S.A. and its affiliates, their directors, representatives, employees or clients may have or have had interests in any existing securities of the Issuer or other related financial instruments at any time and may make a purchase and/or sale, or 
offer to make a purchase and/or sale, of any such securities or other financial instruments from time to time in the open market or otherwise, in each case as principals or as agents. East-West united Bank S.A. and its affiliates may act or have acted as market 
maker in such securities or other financial instruments, or in securities underlying or related to such securities. Employees of East-West United Bank S.A. or its affiliates may serve or have served as officers or directors of the Issuer. East-West United Bank S.A. 
and its affiliates may have or have had a relationship with or provide or have provided investment banking, capital markets, advisory, investment management, and/or other financial services to the Issuer, and has established and maintains information barriers, 
such as 'Chinese Walls', to control the flow of information contained in one or more areas of East-West United Bank S.A., into other areas, units, groups or affiliates of the Firm. East West United Bank S.A maintains a conflicts of interest policy designed to 
prevent exploitation for either corporate or personal benefit, and ensure that the different business activities of East-West United Bank S.A. do not constitute or give rise to material damage to client interests.
The Marketing Communication is not intended for distribution to the public and may be confidential. It may not be reproduced, redistributed or published, in whole or in part, for any purpose without the written permission of East-West United Bank S.A., and 
neither East-West United Bank S.A. nor any of its affiliates accepts any liability whatsoever for the actions of third parties in this respect. The information may not be used to create any financial instruments or products or any indices. Neither East-West United 
Bank S.A. and its affiliates, nor their directors, representatives, or employees accept any liability for any direct or consequential loss or damage arising out of the use of all or any part of the Marketing Communication.
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